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PRESENTATION
Operator

Ladies and gentlemen, thank you for standing by. Welcome to the investar sharehalder conference call.
{Operator Instructions)
As s reminder today's call is being recorded.

r'd now like to turn the conference over to our host Mr. Pete Gunnlaugssen. Please go ahead.

Peter Gunnlaugsson - Fidelify National information Services, Inc, - 5VP of Corperate Finance and IR

Thank you, Val. Geed marning, éveryons, and thank you for joining us. Turning to sbde 2, Gary Morcross, President and Chief Executive Officer, will
begin with a strategic business averview, Woody Weedall, Chief Financial Officer, will continue with a financial summary of the transaction.

Today's new release and the supplement slide presentation are available on our website avwww fisglobal.cam,

Please turn toslide 3. Today's remarks will contain forward-looking statements, These statements are subject torisks and uncertainties as described
in the press release and other filings with the SEC. The Company undertakes no obligation to update any ferward-looking statements whether as
& redult of new infarmation, future events of othenwite, Soept Bl requined By law. Please refer 1o the Safe Harbar language,

Turning to slide 4, SunGard sharehalders should also refer to the additional information provided regarding regulatory filings with the SEC and
how 1o easily obtain coples of these filings moving forward. A replay of this call will be made available following the filing of today's ramscript with
thir SEC. Please refer to today's press release for infarmation regarding the replay.

Today we will be conducting a shorter than usual guestion-and-answer section after the prepared remarks. This transaction does require regulatory
appraval and limitd the extent of inforrmation we can provide at this time.

‘With that, | will tumn the call over to Gary to discuss the strategic overview of today's announcement on slide 5, Gary.
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Gary Morcross - Fidelity Nationa! Information Services, ing. - President and CEQ

Thank you, Pete, and good morning, everyane. Thank you for joining s today on such short notice. Starting on slide &, 'm very pleased to share
with you details of the definitive agreement that FIS has signed to acquine SunGard, a financial services industry leader in banking, capital markets
and asset managemant salutions.

This Is a significant acquisition for us and an exciting milestone which brings together twa great technalagy companles serving global, reglonal
and community finandial institutions a3 well a3 private equity, asset managers and insurance companies. This combination adds a complementary
portfolio of products and services, which serve clients globally in growing and gecgraphically diverse markets.

With a sirilar business model te FIS, strong leadership, a client-focused culture executed on by highly talented employess dedicated te serdng
tht financial services industry, wi belisve SunGard is a pedect fit. This 15 a natural extension of our strategy and creates significant shareholder
valua, It drives growth with increased offerings, enhances deep clent relationships, increases financial performance and is accretive to adjusted
eamings per share on day ene.

Turning to shide 7. The strategic rationale for this acquisition is simple. First, SunGard operates in attractive and complementary areas 1o FIS,
extending cur technology selutions in areas such as capital markets and wealth management, building on our prior acquisitions such as Clear2Pay
and Capeo.

Second, SunGard is a leading provider of institutional and asset management selutions with a broad base of approximately 14,000 clients in mare
than 100 countries. Similar toFIS, this transkates into a model with more than 70% recurring revenue, attractive operating margins and strong cash
Now.

Third, this transaction is accretive before synargies with additional upside to drive significant value creation for our shareholders. Finally, FIS has a
wery strong, proven and consistent track record of value creation fer strategic M&A

Turning to slide B A% we view their solutions by aggregate aneas, SunGard drives the majority of their revenue fram thair capital markets and asset
management selutions, Given this emphasks, it is no surprise that SunGard supports the largest and maost complex financial institutions and maoney
managers in the world. Thelr reach into this adjacent market extends FIS already strong glabal reach providing access to the largest global banks,
the world's top private equity firms and the largest asset managers.

Based on the needs of these types of Institutions to conselidate strategic vendors, coupled with FIS' strength in consulting and its intellectual
property, this combination creates the opportunity 1o accelerate groveth in the future.

On slide %, the SunGard team led by CEQ, Russ Fradin, have defivered on their significant transformation effort returning the company to growth,
This dramatic three-year turnaround effort drowe SunGard to 6% revenue growth each of the first two quarters of 2015, from 5% declining revenus
in Q1 of 201 2. The new leadership team of accomplished industry weterans fecused their integrated operating model across high-growth markers
and geographies creating an impressive turnaround on top-line growth.

During this time, the team focused on their core businesses and divested non-strateglc assets. This strategy s working and Is highly complementary
with the approach FIS will use to sccelérate the integration of our twa Companies,

Turning to shde 10. Combining these two technology indwstry leaders creates a highly recognized global, regional and community client base.
Together, we have complementary and extremely braad range of solutiens and services. This allows us to grow our client relationships expanding
our eross-sell and upsell opportunities a5 we extend sur offerings.

Turning to slide 11, our combined crganization will increase scale inMorth America with modest expansion in Burope and Asia-Pacific. The geagraphic
revenue prafile of each Company is similar. Where the North Amedican préesence for both Companies is the primarny revenue contributor. In our
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combined 6.2 billlon erganization, on a pro forma basls, 74% of revenue attributed to Morth Amerca and 26% of revenue is outside of North
Armenica.

Turning to slide 12, as mentionad, we share a common business madel with highly reoccurring revenues. On a pro forma basis, the combined
Company will continue to drive significant recccurring revenue of 78%. We value the exceptional leadership talent that SunGard brings and the
comman cultune shared. The combined Company will beé best positioned to asist our dients in mesting head on the various fonces driving teday's
industry trends.

Our dients are competing in an increasingly complex envirenment. Tagether, we will be uniquely positioned to offer the industry's most
comprehensive porfalio of enterprise banking, capital markets and waalth solutions te financial institutions and business wordwide to address
their complexity and provide solutions that empawer their success.

el like to turm it over 1o Woady now for the financial highlights of the transaction Waady.

Woody Weodall - Fideliny National infavmation Senvices, inc. - CFO

Thanks, Gary, and good morning, everyone, Turning to slide 14, | would like to start by restating our acquisition principles that we've consistently
autlined over the past few years. If an oppanunity provides us additienal preducts or solutions to crass selliupszll into our cllent base, expands
ouf presence in key or adjacent markets and/or provides additional scale, we would consider that transaction. Our financial discipline, assessing
the financial metrics of strategic transactions remains steadfast, The transaction we announced this maming clearly meets all our acquisition
principles,

Turning to slide 15. The opportunity with SunGard enables the combined Companies to increase growth opportunities with existing clients while
axpanding our reach into complementary adjacent markets. We believe the addition of SunGard enhances our ability to offer our clients the widest
breadth of selutions in the market.

We share a commaon and atfractive business model, providing mission-critical applications 1o chients through deep long-term relationships. These
elements result ina business model with high recurring revenue and attractive operating margins, Comibsined, 2014 pro forma revenue would be
approximately $9.2 billlon with S2.8 billlon of EBITDA. This indudes $200 million inannwal run rate synergles. These run rate synergles, atan EBITDA
multiple of 11.5 times, represent anincrease in shareholder value of over 52.3 billion. At full run rate of expected synergies, we believe the transaction
will drive approximately 1% accretion to earmings par shara,

Bear in mind the transaction s accretive toearnings per share on day one withoutany cost synergies. Thisis primarily driven by planned refinancing
activities based on the stréngth of our balance sheet. The cost synergies will ramp over a two-year period with 5100 milllion run rate by the end of
201% and 5200 million run rate by the end of 2017,

Turning to slide 16. The transaction value of SunGard at $9.1 billion in an unaffected enterprise value, including the assumption of approximately
54 billion of SunGard net debt. FIS will acquine 100% of the equity funded with 35% cash and 55% FIS stock. Fellowing the close of the transaction,
FIS will have appraximately 325 millizn shares outstanding with current FIS shareholders owning 87% of the combined Company.

Arthe close, total debtwill be $11.5 billion, of 3.7 times pro forma leverage. We will pay down debt expeditiously and intend to reduce our leverage
to approvimately 2.5 fimes in 24 months. Retention of our investment-grade credit ratings is very important to us and we have structured the
consideration mix in a manner that supports our investment-grade ratings.

Our eash flaw priorities will be focused on reducing leverage, investing for growth and paying our dividend. We will suspend share repurchase a3

we reduce our leverage, Qur corporate governance will remain the same with 11 members of the Board of Directors, all from FIS, Finally, as Gary
stated, this transaction dees require regulatory approval, and we expect [t to dose on the fourth guarter of 2015.
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Turning to shde 17. As you can see from the chart, the synergles in this transaction's combination are significant. Cost synergles will ramp awver
2016 and 2017, By the end of 2016, we expect to be 50% or 5100 million of the annual run-rate savings while achieving full ren-rate synergies of
5200 million by the end of 2007, The majority of the cost synergies ane in redundant and overhead functions.

Finally, you will see surnmary of other large transactions FIS completed awver the last decade o so. We have an Executive Management Tearm with
a proven track record of delivering o exceeding on the synergy targets we set In fact, when you (aok at past perfarmance, we have exceeded
stated goals by an average of 30%. The Team is prepared and focused to meet or exceed these goals.

Turning to slide 18. In surmary, upon dosing the transaction, fellowing receipt of all regulatory approvals, the Company will have revenues in
excess of 59,2 billion. 78% of that révenue is recurfing in nature, driven by lang-tenm contracts with deap client relationships. It will drive accelérated
margin expansion and accelerate EPS growth. We believe this transaction will drive significant value for our dients, our emplayees and our
shareholders.

That concludes our prepared remarks, Dperatad, you may now open the line for questions,

QUESTIONS AND AHSWERS

Operator
{Operator Instructions)

David Togut, Evercone |51

David Togut - Evercare I5) - Analyst
Thank you and congratulations, Gary and Woody.

Gary Morcross - Fidelity Nationa! Information Services, inc. - President and CEQ
Thanks, David.

David Togut - Evercars I5] - Analyst

Gary, it looks like the synergies are compelling here, Lasking beyond the syrergied, can you give us & sense of haw you're gaing to run SunGard
or at least the combined businesses differently than perhaps SunGard was run on 2 standalone basis?

Gary Norcross - Fidelity National Information Services, inc. - President and CEQ

Yes, David, iv's a good question. And as you could quite imagine, right, we've done a lot of due diligence on this toplc and we've worked through
it and obviausly just announcing the signing today and we'll work thraugh mare of those details between the tigning and clade

But if you lock at where SunGard fits with the wealth of their capital markets infrastructure, their insurance, their asset management capabilities,
thelr wealth, very much alignad with what we're seeing in our global financial solutions segment today. When we talked to our global institutions
since the recovery of 2008, they're loaking for wayi te leverage their buying power in very different ways, They want the solutions to come tagether
in a much more integrated fashion,
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Clearly our Capoo Consulting Growp, that we acquired five years ago, dees a tremendaous amount of consulting work In the capital markets. So
that's very complementary. But we do think there’s some nice combinations there that will occur once we get this transaction closed and be able
to accelerate our revense growth.

David Togut - Evercare I5] - Analyst
And have you determined what that Management team of the new Company will look like?

Gary Morcross - Fidelity Nationa! Information Services, inc. - President and CEQ

Mo, it is too early for that. You've known us for a long time, and you'll see traditionally we'll do the exact same thing we always do. We'll evaluate
personnel, we'll make sure that we have the right people in the right reles going forward. And this will be no different.

David Togut - Evercare I5] - Analyst

Justa couple quick questions, Woody, on numbers. Do you have a 2015 depreciation and amartization estimate for the combined Companides, if
you exclude purchase price amortization?

Woody Woodall - Fidlity Mational infarmation Sérvices, inc, - CFO

I don't have it, David, a1 this paint. Asyou might imagine, when we file an 5-4 1o register the shares, there'll be some pro forma infarmation in there
a5 wie evaluate the amount of intangibles that we would ultimately record on this, Teo early to tell though.

David Tegut - Evercore 5] - Analyst

A quick final one for me, do you have an annual pro forma Interest expense for the deal?

Woody Weodall - Fidelity Mational infarmation Services, inc, - CFC

Wi don't, but what | can say is we anticipate refinancing all of the SunGard debt, It's hard to determine market conditions right now, But based on
whan we anticipate closing and looking at the yiald curve, we think we can refinance this at a 4% number or better.,

David Togut - Evercors I5] - Analyst
Gt it Thanks 3 much.

Operator
David Koning, Baird,

David Koning - Rabert W. Baied & Company, Inc, - Analyst

Hey, guys, congrats. And | guess my first question, in terms of de you expect longer term the core FIS business to arow faster of the SunGard
business? | know recently it's been pretty close, but longer term 'miinterested which is faster?
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Gary Morcross - Fidelity Nationa! Information Services, ing. - President and CEQ

Dawe, | think it's really around market conditions. We belleve that the global marketplace will continue to outpace cur integrated, our community
and regional bank marketplace just given our contentration in the US an aur integrated platfarrns. But we do believe that our praduct ID is gaing
o continue to be a key part of that growth.

And so what this allows us to do is really extend into a market, frankly, where we had no capabilities before and that's the capital markets area. 5o
wie think our Capeo Consulting Group, given how much consulting wark we're daing in Capee, it could actually accelerate that. Alie capital — that
whale side of the market is highly fragmented, looks much more like retail banking did in the late 905 and the early part of this century,

S0 long stary short, global — sur glabal marketplace we think will continue to be the fastest growth area of the Campany, but we alse believe
integrated, 25 we guidied before, will continue 1o do strong mid-single growth as well,

David Kaning - fobart W Bakd & Company, tnc. - Analyst

Okay, great. And then a couple of shost financial ones. Is this a [come toal cash flow should be in line with earnings? And then as the tax rate you've
been at 33% or 1o for a while, is there any changes to that gaing ferward?

Waooady Woeodall - Fidslity National infavmation Senvices, inc. - CFO

We don't think 2. We've seen them improve their cash flow significantly over the past few quarters, so we think that would be in line David right
o | will tell you thar the tax rate we believe will look similar to what we've had as a consolidared Company. We're getting about 4 peints of
additional international exposure, 50 that could potentially lower that over time,

David Koning - fobert W Baled & Company. inc. - Analyst
Great, thank you. Good job.

Gary Norcross - Fidelity Nationa! Information Services, inc. - President and CEQ
Thank yeu, Dave,

Operator
Bratt Huff, Stephens Inc.

Bratt Huff - Stephens Inc - Amalypst

Congrats on the deal, a couple of questions. Numbser one, did you — | didn't hear you talk too much about revenue synergies and | know it's sarly
days, but can you give us qualitatively the top two of three opportunities for increasing the waller share at thase big banks you guys both serve?

Gary Norcross - Fidelity Mational Infarmation Services, Inc, - President and CEQ

Yes, Brett, | was hinting on those in my earlier questions. | think the big day one diiver is going to be the tremendous armount of consulting that
wie do today in the capital markets. Today we're really one of the leading consulting firms in that space. Obwiously, SunGard it rich in IP on that
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side, Over the years, we've actually worked together on a commercial agreement side between the two Companies. 5o | think day one that's geing
1o be where you're going 1o see the fastest hit of IP and revenue growth expansion.

But over time, what we're seeing especially in the global marketplace, is those clients are having to narrow the numbser of solution providers that
they wiark with. And so, frankly, us being able to elevate our waller share day one, just through the combination, is going to be very impartant to
help u sccelerate growth in those businesies becauie we'll now be viewed 33 a much different provider in the largest banks in the world,

Also don't want to discount though the community marketplace and regional marketplace. SunGard bullds us some very nice wealth capabilities
and treasury management services that actually allow us to augment same of our other acquisitions we've done recently. 5o we think this could
actually help alsa in that market. And a3 you know, wi'ne wery committed to that market. 50 we think it's got a good — il be  nice tailwind for us
in bath of our markets there,

Bratt Huff - Stephens fng - Analypst

Great news. One housekeeping deal, Woody, | think you gave us the basic shares of 325 million, can you speculate or give us a round nurmber on
the diluted outstanding, any meaningful change we need to know about that?

Woody Woodall - Fiaelity Mational infevmation Services, inc. - CFO

1 dant think youll see a meaningful change out of that, Brett, and we could ake our diluted and flow it fonaard. We are picking up some unvesteds,
butit's a relatively small number in the big picture, 225 millien is 3 pretty good modeling numbser,

Brett Huff - Stephens inc - Analyst
Okay, that's what | needed. Thank you, congrats again, guys.

Gary Norcross - Fidelity National Infarmation Services, Inc. - President and CEQ
Thanks, Brett.

Opserator
Darrin Peller, Barclays.

Darrin Peller - Sarclays Capital - Analyst

Listen, | just want to hone ina litthe more an the revenue side again foraminute. | know you mentioned the pretty big numbers on the cost synergies
side, But the revenue | didn't hear a specific number arsund revenue synergy cpportunities. You may not be ready to quote it yet, but maybe a
better way to answer it s hew many brands out there are yau currently notworking on in FIS that SunGard can bring you cross selling opportunities
into, stand alone new company brand logos? And then maybe ik a little bit about the opportunity te bring your core side, your core account
processing side into some of those institutions as well?
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Gary Norcross - Fidelity National Infarmation Services, Ing. - President and CEQ

Yes Darrin, it's a good question. As you said it's early yet for us 1o be disclosing growth nurbers with the combination. But right now cumently
SunGard has got moare than 14,000 clients. New brands they break us into overnight, is certainly all of the private equity firms that we talked about,
all the asset managers, there's all the insurance companies that they have exposure to and products and services deployed on today.

We've got a lot of commonality in the financial institution side, but what's nice about that is we're in different sides of the financial institutions
specifically. 5o thatT be very complementary and be able to intrease our scale. Wi do bellave there's a ot of cross sall opportunity. | mentioned
on the prior guestion, the cross-sell is what we see SunGard being abde to pull into the overall FIS client relationships.

I you think sbaut heaw we 9o into the ather side, you look at the full payment scodysten that we built out with the recent Clear2Pay scquisition
and also our prior payment capabilities, there's strong need for that in the SunGard base as we've talked through this with them in due diligence,
You also see a very strong need for a consulting and high-end professional services and implementation expertise. o we can pull that in as well.

Whn you look at retail banking specifically, we do think thers i a natural marriage betwien the two Companies. What we'ne sewing in the largest
financial institutions in the wardd, is once again the ability to work with fewer solution providers given aur new scale and our wallet share in seme
of these clients, it's going to actually put us on a different discussion plane about future RFDs and futwre opportunities.

S0 we think therell be natural revenue synergies going bath ways. Ml go back to the last really large transaction we did, if you look at Metavante,
both companies accelerated their organic growth out of that combination. And we would expect that to oocur here as well,

Darrin Peller - Barclays Capital - Analyst

Okay, that's helpful. | guess from a core account side gaing in, that's semething that I'd be curiows 1o see just given the - it seems pretty abvious
on the other side around obvicusly what your GF5 segment is daing, thera's clear synergies there. And quickly on the Management side, with
regard to any Management candidates from SunGard staying on, canyou give us a little color on what your expectations are, who's staying whera?

Gary Norcross - Fidelity National Infarmation Services, inc. - President and CEQ

Well look we've been very impressed and | think | said itin my prepared remarks, we've been very impressed with the leadership team of SunGard,
fuss Fradin has done an outstanding job and Brought in a let of new talent over his five-year tenure. And we've been working with Russ, his direct
team and a number of their directars in the due diligence process and Il tell you, we've been very impressed with that group. And <o just like
avirything, every acquisition weve ever dona, we'll make sure that we get the right talent in the right positions and absolutely, they'll Be a ot of
gppartunities for the SunGard leadership team going forward,

Darrin Peller - Barclays Capital - Analyst
All ight, guys, congrats. Thanks.

Gary Norcross - Fidelity Nationa! Information Services, Inc. - President and CEQ
Thank you.

Operator
Ashwin Shirvaikar, Citl.
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Ashwin Shirvaikar - Citigroup - Analyse

So my question is really abaout, as you've had this initiative to pivot towards the very largest banking institutions, hawe you -- | know these sendces
are pretty complementany, But have you ren inte SunGard — i the buyer truly the same for these sons of services? Could you comment on the
buying process at the very largest bank institutions?

Gary Norcross - Fidelity National Infarmation Ssrvices, ing. - President and CEQ

It's a good question. We have run into SunGard quite a bit on our consulting frant. Saif you look at Capeo, as you probably very well know, Ashwin,
Capeo started a5 the capital markets company. 50 if you think about the consulting and domain expertise we have in that space, it's very strong,

And on that front, on the capital markets asset managements, have we run inte SunGard quite often. We also though run inta them on the retall
Banking side. Your paint is 4 good one, they are differsnt buyers in the large global institutions. But what we're seeing is the ability to be able to
leverage the overall relationship at the sanior most levels, these banks are very important,

And 5o while the buying decisions we make in different areas of the banks, the overall relationshig is starting to be more and more governed at
just that, at the enterprise bivel. 50 we think there'll be a lat of commanality in being able to sell to these customers. And given our cverall wallet
share we also think that as you had mentioned, the preducts are very complementary and fill a very nice area for us in the Company.

Ashwin Shirvaikar - Citigroup - Analyst
Okay and should we assume from a segrment perspective that the bulk of this goes into GF5?

Gary Norcross - Fidelity National Infarmation Services, inc. - President and CEQ
Yes If we get closer, we'll talk more about that, But that's a good assumpticn,

Ashwin Shirvaikar - Citigroup - Analysr

Okay. And it's probably tee early, but let me ask this ampway with regards 1o one of the things that FIS has done a good job with aver time is just
facus an what you can dowell As you lock ot the combined portfelio of evensthing here, do you - any eardy thoughts on what doesn't beleng in
the direction that you've chesen to go in?

Gary Norcross - Fidelity National Infaemation Sarvices, ing. - President and CEQ

Well, I think you've hit on it from a strategy standpaint, over the years we've definitely focused on stuff that does not fit cur strategy. And those
things that don't fit our strategy, we've done a good job over the years of divesting of those assets over time, We'll cerainly continue that strategy.

S0 as we put the twa Companies together, we'll evaluate whether there's any assets that really don't fit golng forward. The best example | can give
you of that is our healthcare business, or aur gaming business that we just recently sold. So we'll evaluate those things and things that don't make
sense we'll certainly leok for a more suitable owner of those assets.
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Ashwin Shirvalkar - Citigroup - Analyst

fight. And last question, you guys provided obviously some color on how past acquisitions have done for you. Should we assume & similarly
consarvative approach was taken hare with only the most obvicws cost synergies highlighted and as you go down the path you could potentially
getmore, is that fair?

Woody Woodall - Fidelity Mational infarmation Services, fnc, - CRC

Well, 1 think, Achawin, as we've ganeto the diligence process, we're comfortable withthe £ 200 million of symergies and the timing of those synergies,
More to give some history on our ability to achieve that where you didn't think that was a stretch unnecessarily, but we believe that we can get to
that number. Further, we've been relatively consendative in our modeling around the revenue profile as Gary mentioned. They've come through
their transition and are seeing good revenue growth maoving towards Saas and cloud type offerings. And cur akbility — as you know we've done
that forever with owr Cormpany. Dur ability 1o help them accelerate that transition provides them opportunity as well.

Ashwin Shirvalkar - Citigroup - Analyst

Yes. No | mean a couple hundred million, that's rowghly 100 basls pelnts, a little bit maore than that per year. 5o, it's not — | mean not [intended) |
wras just laaking for if there was a range that we could Ute a5 apposed 19 & point nwmber,

Woody Woodall - Fidelity Mational information Services, inc, - CROY

Wa're going to leave it at the point number right now.

Gary Norcross - Fidulity Nationa! Information Services, ing. - President and CEQ

Yes, and a3 we get closer 1o the close we'll certainly be bringing mare information going fomwvard,

Ashwin Shirvalkar - Citigroup - Analyst
Qlkay, got it. Thank you, guys.

Operator
Glenn Greene, Oppenheimer,

Glenn Greene - Oppenheimer & Co. - Analyst
Thank you, good maming and congratulations, guys.

Gary Norcross - Fidelity National Infarmation Services, Inc. - President and CEQ
Thanks, Glenn.
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Glenn Greens - Oppenheimer & Co, - Analyst

1 guess the first guestion, maybe for Woody, if you could help clarify a limle bit more detail how you're thinking about the 20% accretion, what the
base level 157 And what 'm getting at is that 20% accretion relative to what your run rate would have been going into 20187 Before, if you hadn't
done the scale meaning you probably would have grown low double-digit EPS through 20177 Hopefully you get the gist of my question.

Woody Woodall - Fidelity Mational infarmation Services, fnc, - CRC

That's carrect, Glenn, it'd be off of an existing base of growth that we outlined in May, so itwauld be a growth number off of that base. This weuld
b at Full run rate fynergies, 0 you hawve to think about the timing around how that would flow, And then itwould be associated with the capital
structure change and the associated refinancing savings we believe we can get out of that. And then the deleveraging over that horizon as well,
5o those three components as well would be Incrernental grawth, if you will, off of our existing 10% to 15%, Glenn.

Glenn Greene - Oppenhaimer & Co. - Analyst

Got it, That's perfect. And then one quick one, | think Gary alluded to it. But specifically SunGard had a smaller education-type software business,
is that something that you would think would be strategic ar might be reviewing?

Gary Norcross - Fidelity Nationa! Information Services, Inc. - President and CEQ

‘When we think about the public sector, the education business, we've got some components that also operate in the government space. | mean,
well always look at evaluation, But we've been very clear with our strategy, we focus on financial services and people looking to leverage our
intellectual property to help grow and be successfulin financlal services. 5o things that really don't fit that mix we'll always evaluate s thers a mare
strategic home for them.

Woody Weodall - Fidslity National infarmation Senvices, inc. - CFO

And Glenn, to the extent we were to do something all that would do ks accelerate deleveraging.

Glenn Greene - Cppenheimi & Co, - Analyst

Okay. And then you've gotten s couple quetions an Management, but just one mase, Have you bagically locked up the key management players
of tha SunGard team that you want to keep with you geing forward?

Gary Morcross - Fidelity Nationa! Information Semvices, inc. - President and CEQ

Well as | sald, we just signed the agreement last night. So we've got a little time to work theough until close but we'll certainly rake sure that we
have everybody that we want to keep 1o make sure we have them locked up appropriately before we close,

Glenn Greene - Oppenhaimer & Co. - Analyst
Okay, great. Thanks, guys.
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Gary Norcross - Fidelity National Infarmation Services, Ing. - President and CEQ

All right, thank you. I'd like 1o conclude taday's call the way | opened the call. Very simply, this combination is a natural extension of FIS strategy
and creates significant shareholder value, [t drives grawth with increased offerings, enhances deep client relationships, increases financial performance
and is accretive to adjusted earnings per share day one. Thank you for joining us.
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Forward-looking Statements

This document may contain statements, estimates or projections that constitute “forward-looking statements” pursuant to the safe harbor provisions of the
U.S. federal securities laws. Generally, the words “believe,” “expect,” “intend,” “estimate,” “anticipate,” “project,” “will” and similar expressions identify
forward-looking statements, which generally are not historical in nature. Forward-looking statements are subject to certain risks and uncertainties that could
cause actual results to differ materially from FIS’s historical experience and FIS’s present expectations or projections. These risks include, but are not limited
to, the risk that the transaction described herein will not be completed or will not provide the expected benefits, or that FIS will not be able to achieve the
synergies anticipated, changes in general economic, business and political conditions, including the possibility of intensified international hostilities, acts of
terrorism, and changes in either or both the United States and international lending, capital and financial markets, and changes in foreign exchange rates, the
effect of legislative initiatives or proposals, statutory changes, governmental or other applicable regulations and/or changes in industry requirements,
including privacy regulations, the risks of reduction in revenue from the elimination of existing and potential customers due to consolidation in or new laws or
regulations affecting the banking, retail and financial services industries or due to financial failures or other setbacks suffered by firms in those industries,
changes in the growth rates of the markets for FIS solutions, failures to adapt FIS services and products to changes in technology or in the marketplace,
internal or external security breaches of our systems, including those relating to the theft of personal information and computer viruses affecting FIS software
or platforms, and the reactions of customers, card associations, government regulators and others to any such events, the reaction of FIS’s current and
potential customers to communications from FIS or its regulators regarding information security, risk management, internal audit or other matters,
competitive pressures on pricing related to FIS’s solutions including the ability to attract new, or retain existing, customers, an operational or natural disaster
at one of FIS’s major operations centers, and other risks detailed in FIS’s filings with the SEC, including the “Risk Factors” section of FIS’s Annual Report on
Form 10-K for the year ended December 31, 2014, and subsequent SEC filings. Investors and securityholders should not place undue reliance on forward-
looking statements, which speak only as of the date they are made. FIS undertakes no obligation to publicly update or revise any forward-looking statements.
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Additional Information for SunGard Stockholders

In connection with the proposed transaction, FIS currently intends to file a Registration Statement on Form S-4 that will include a consent solicitation
statement of SunGard. FIS also plans to file other relevant materials with the SEC. STOCKHOLDERS OF SUNGARD ARE URGED TO READ THE
CONSENT SOLICITATION STATEMENT/PROSPECTUS TO BE CONTAINED IN THE REGISTRATION STATEMENT AND OTHER RELEVANT
MATERIALS BECAUSE THESE MATERIALS WILL CONTAIN IMPORTANT INFORMATION ABOUT THE PROPOSED TRANSACTION. These
materials will be made available to the stockholders of SunGard at no expense to them. The consent solicitation statement/prospectus, Registration Statement
and other relevant materials, including any documents incorporated by reference therein, may be obtained free of charge at the SEC’s website at www.sec.gov
or for free from FIS at www.fisglobal.com or by emailing info.investorrelations@fisglobal.com. Such documents are not currently available. Investors and
securityholders may also read and copy any reports, statements and other information filed by FIS with the SEC at the SEC public reference room at 100 F
Street N.E., Room 1580, Washington, D.C. 20549. Please call the SEC at (800) 732-0330 or visit the SEC’s website for further information on its public
reference room.




This document shall not constitute an offer to sell or the solicitation of an offer to buy any securities, nor shall there be any sale of securities in any
jurisdiction in which such offer, solicitation or sale would be unlawful prior to the registration or qualification under the securities laws of any such
jurisdiction. No offering of securities shall be made except by means of a prospectus meeting the requirements of Section 10 of the Securities Act of 1933, as

amended.



